Me and my roommates. Don’t ask!



THE SINNERS

we remember when
nobody knew
whatorwho

had a special
talent for

rock 'n roll

rhvthm 'n blues

now everybody knows
about

'music that moves'

THE SINNERS, a real
hard rock sound
and we are even

an undergraduate
organigation at
Yale even

but mainly we play
music that moves
just ask them at
Yale, Smith,
M.I.T., Brown,
Conn., College
UConn., we've kept
a list

don't forget that L
anytime you want real
solid rock 'n roll
sounds that show

we got a good thing
goin'

call us

THE SINNERS

Richard L. Robinson, Mgr,
1650 Yale Station
New Haven, Connecticut

Tel.: 865-3777
area code 203

our rates are very
reasonable
for a good rock band

Drummer in The Sinners rock band at Yale
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First day aboard the USS Cleveland in 1969



Jack in Hue the day before the Tet offensive
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Jack demonstrates a copier
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House Group

Ameritech sold To U.K.’s Erskine
PLC For $7.5 Million
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HUNTINGTON BEACH, CALIF. —0nce
upon a time, two entrepreneurs were

happened to own a busmess i;hat had
just been acquired .

by an international
corporation. So be-
gan a story that
had a fairy-tale
ending for the two ~
entrepreneurs, -
Jack Finnell and :
Tom Barry.

In June 1987

AMERICAN OFFICE Am@r/tech chalrman/c"
DEALER talked to Skine House chairman
Finnell ‘and Barry varay, Amerltech pres.

about their rapidly-

growing office machine dealershlp,
Ameritech Communications. The four-
year-old company which they founded
had blossomed from a four-employee
company with one retail/commercial lo-
cation to a 200-employee, four-location,
$15 million-in-annual-sales company.
When that story was published, plans
or continued growth were discussed,
ut being acquired was just a day-
ream. “We weren’t going to pursue ac-
uisition,” Finnell says. “But if anyone

chatting with a friend. That friend just |

ever approached us seriously about it,.
we had a prlce in the back of our mind

of $7 mif*‘cn.”
So ‘When xellow dealer Dennis Ber-
__-man of Houston’s

'f.erex Corporation
i mentioned in a ca-
“sual conversation
~that his company
'had just been ac-
. quired, and asked
the pair if the3
“were interested ir
being acqulred
they said, “Sure.”
After that, thing
' happened quu:kly
. The acquiring con
pany, Erskme House Group PLC ¢
London, obtained financial informatic
about Ameritech and set up a meetin
After four hours of discussion, and fou
and-a-half years to the day that the p
founded Ameritech, a verbal agreem
was reached. “Subsequent to shak
hands, we received a letter of int
[from Erskine House] a week later sf
ing precisely what we’d discussed -
bally,” Finnell recalls. Ninety days
Continued on pa

outx



Jack’s new gold Rolex — celebrating sale of the company -in Monaco



DO YOU
WANT TO
BE A
LEADER
OR A
MANAGER?

IF YOU CAN DO ONE,
YOU CAN DO BOTH

JACK FINNELL
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